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Ready to help you at RDM Industrial,
Water Street West, St. John’s. At left,
Christine Skanes, Credit Manager,
and at right, Rhonda Williams. Prod-
uct display shelves adjoin this area
and show many of the items which
the company supplies regularly to a
variety of industries.

Quick Facts

v/ 24-Hour service. No order is a
problem - ‘Big or small, we take it
all’

v Experienced staff - most of
whom have been with the compa-
ny since it was launched nine
years ago.

v’ Some of the product names
are Stanley/Proto, North Safety,
Gray Handtools, Bosch Power
Tools, Pelican (explosive proof
flashlights) - and more.

Making contact

RDM Industrial islocated at
799 Water Street West,
St. John’s. Call 726-7690.
Personnd on call after hours
and on holidays.

Customer
Comment

Gary Taylor represents TTL Supply
here, a company that has been serving
Industry throughout Atlantic Canada
since 1987.

Since its inception, TTL has become
Atlantic Canadas largest supplier to
Industry for custom cut gaskets & gas-
ket materials.

Relying regularly on RDM products
and service Gary sums up his experi-
ence in one word: “ Excellent!”

RDM Industrial supplying products
for marine, offshore, construction,
healthcare - and other industries

Peter Dunn is President of RDM Industrial. The company supplies a great variety of products for
the construction industry, for marine and offshore interests, healthcare organizations and more.
Based at 799 Water Street West, St. John'’s - telephone 726-7690 - personnel are on-call after

business hours and on holidays.

1t was a big move for arelatively young loca
company. Prior to moving into their current location,
Peter Dunn and Paul Reddy operated their business,
RDM Industria Ltd., from rented space on Waterford
Bridge Road. But just over ayear ago they acquired
building No. 799 Water Street West and launched a
major renovation project.

It was really the only way to go. Looking back now
on the small space they occupied initialy, Peter finds
it hard to believe they managed to keep things mov-
ing effectively.

“We started the business nine years ago. Each year
we found we were growing. So when | look at the
space we vacated last year - 2,800 square feet - or the
smaller space we started with - | sometimes wonder
how we did it!”

RDM Industrial now occupies parts of two levelsin
the new premises (well-known as the location of
Michel’s Bakery). RDM counter, display area, stock
rooms and |oading doors are accessed from the east
side of the building. Offices are located on the second
floor and provide fully modern accommodations with
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room to expand.

“When we started nine years ago, we had 1,000
square feet,” says Dunn. “Now we have in the order
of 16,000."

All of this renovation and development speaksto a
supply business that is going places - proof that RDM
Industrial does not stint on its service, product selec-
tion or product qudlity.

“We refer to ourselves as a one stop industrial
shop,” Dunn explains, “and we are serious about that.
If we don't have the required item in stock, we'll get
it. And we make no distinction between order size
and importance - if you're looking for a$10 item or a
$1,000 item, we are going to put effort into filling
your order”

Asit is, there are thousands of itemsin stock. The
company is currently working with a 1,900-page cata-
logue. Linesinclude everything from hose fittings to
boots, coverals, power tools, hand tools, safety sup-
plies, hand cleansers, paper products, hard hats - and
that is only to identify afew things out of thousands.
In short, Dunn says, “if it's made, we'll find it!”

Paul Reddy handles outside sales for RDM Industrial. The company bills itself as ‘Your one stop
industrial shop’. Paul , a partner in the business, can be contacted at 726-7690.
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